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What is a “lead magnet” 
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•  Something free that you give away to 
prospects in exchange for their contact 
details 

•  It should help your prospect get a fast result 
•  When possible be specific about who it is for 

and who it helps so you prequalify someone 
up front 

•  It should easily lead people into the next 
steps they can take with you to become a 
client!



#1: Downloads 
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A downloadable document to give a 
quick ‘win’ (better than an ebook)… 

•  Recipes 
•  Cheat Sheets 
•  Swipe Files 
•  Checklists 
•  Personal rolodex or list of tools 

 



#2: Free Trials 
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Let someone try before they buy… 

•  Include onboarding so they see 
the value  

•  Provide a success path so they 
get a quick win 



#3: Free Samples 
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Let someone try before they buy… 

•  Package your bestsellers and ship samples  
•  Give a limited time incentive to buy a full version 



#4: Challenges 
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Access to your community and a way to test your 
teaching style… 

•  The entire challenge can be run in a Facebook Group 
•  Inbuilt urgency to join next steps 
•  Teach one main thing within 3-5 days 



#5: Webinars 
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Let someone demo your knowledge 
and your personality… 

•  Teach something 
•  Do Q&A 
•  Share a case study 
•  Do a product demo 

 



#6: eCourses 
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Share a course that teaches the “why” or “what” 
but does not go deep into the “how”… 

•  Quick tutorials  
•  Can be to launch a product 

 



#7: Free Membership 
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A sample of what you offer with visual access of 
what they can’t access for free… 

•  Provide amazing resources with upsells to unlock 
more content  

•  Share discounts to products or workshops you sell 

 



#8: Strategy or Discovery Call 
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Generally works best for higher ticket items or 
services… 

•  Free strategy session that addresses someone’s 
personal situation and how it applies to what you 
offer 

•  An audit where you share findings and 
recommendations 

 



#9: Quizzes 
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A tool to help someone discover 
more about who they are… 

•  Can be used to collect info about 
a prospect to then segment them 
based on their current situation 

•  You can offer resources to them 
based on their results  



#10: Free or discount voucher 
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Great for ecommerce or services… 

•  Best used for first time customers 
•  Usually need to follow up to ensure they book 



Need help? 
Email us: admin@websitelove.com.au 


